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Abstract: There appears to be a paradox between the methods of product valuation considered theoretically
most suitable and those effectively used by enterprises according to empirical studies already made. This
research strives to clarify which factors explain enterprises continued use of theoretically inadequate methods.
The study aims to identify the methods used by Portuguese small and medium size enterprises to value products
and to analyze if the management accounting software influences the methods used. Accounting managers from
58 enterprises in 11 Portuguese districts were interviewed. The interviewees stated that the management
accounting software influences the method of indirect cost distribution, and the association of these two
variables is statistically significant. However, the individual analysis of the interviews led to the detection of a
third variable, namely the way in which the product valuation was conceived, and this influences the previous
two variables simultaneously. This evidence suggests that the conditioning that accounting managers believed
was exerted by the management accounting software on indirect cost distribution was in fact the result of the
direct influence of a third variable on the first two, namely the way in which the method was conceived.

Key-words: management, accounting, software, SME, Portugal

1 Introduction

This work aims to contribute to knowledge of Portuguese business fabric. Enterprises classified as
the influence of the management accounting excellence-industries were therefore chosen because
software on the valuation of the products in are a group of enterprises classified both for
Portuguese small and medium industrial enterprises financial and economic performances and
(SME’S). More specifically, this study identifies management, their goals are therefore convergent
how enterprises distribute indirect costs by product, with those of this study [29]. Only enterprises that
and analyze if the management accounting software received the excellence classification in the last two
influences the methods used. years of the award were included in our study. The

Researchers continue to demonstrate interest in universe under analysis comprises 163 enterprises
whether enterprises use the methods of product consistently  classified as excellence-industry
valuation which theory considers most suitable [1] SME’s. The data was collected by interviewing
[2] [3] [4] [5] [6]. Empirical studies have shown that accounting managers as they are in command of the
this is not the rule and that many enterprises prefer relevant information. Interviews were conducted in
simpler methods to those that are theoretically more 58 enterprises in 11 Portuguese districts with a 36%
appropriate [7] [8] [9] [10]. The combination of response rate. Treatment of the non-response
these two aspects justifies research that clarifies revealed no statistically significant differences
factors for this apparent paradox between theory and between responding and non-responding enterprises.

practice. Several researchers suggest that this may
be explained by the conditioning exerted by the
management accounting software used [10] [11]
[12] [13] [14] [15] [16] [17] [18] [19] [20] [21] [22] 2 Theoretical framework
[23] [24] [25] [26] [27] [28].
The universe under study was restricted to
SME’s due to their great importance in the
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The easiest way to distribute indirect costs to
the products is by using overhead rates related to
direct consumption [30], in particular direct
material, direct labor and machine hours. Several
reviews have targeted this method of product
valuation [31] because all of these rates are
influenced by the amount of each product produced,
which determines over-valuation of the products
manufactured in large quantities and the under-
valuation of the products made in small guantities
[31]. However, a number of empirical studies report
the use of these methods in several countries [22]
[7] [8]. All of these studies conclude that enterprises
continue to valuate products using the overhead
rates of indirect costs considered theoretically
inadequate as they are influenced by production
volume.

Some authors give clear preference to Activity
Based Costing to determine the cost to each product
[8] [22] [7] [3] [4] [5] [10Q]. In this method, costs are
treated in relation to factors like the number of the
production orders or the number of products as
opposed to production volume. Nevertheless, most
empirical studies report use rates equal to or less
than 20% [32] [33] [9].

Empirical research is required to analyze the
possible causes for this apparent paradox, namely
that enterprises continue to use product valuation
methods that theory considers inadequate. Recent
studies suggest [21] [22] [23] [24] [25] [26] [27]
[28] that the management accounting software used
by the enterprise might be one the factors that leads
to the indirect cost distribution method and the
consequent product valuation.

3 Research method

On determining the most appropriate paradigm
for accounting research, [34] considered that the
different paradigms deal with different kinds of
problem, or perhaps the same problem but with a
different perspective about its nature. Accordingly,
they do not identify one research paradigm as better
than the others; they defend paradigmatic pluralism
to improve the understanding of the multiple roles
played by accounting management in organizations
and societies. Chua [35] analyzes the results
obtained by positivist, interpretive and critical
research and concludes that the three paradigms
present advantages and disadvantages, which are not
quantifiable and can not be rationally evaluated.

Following an analysis of the accounting
research paradigms, the positivist research paradigm
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was selected, as the type of information sought is
compatible with an objective conception of reality.
Based on the positivist paradigm and literature
review, the following study questions were
generated:

Research question A — Are the methods used
by the Portuguese industrial SME’s to allocate
indirect costs influenced by the production volume?

Research question B — Do the accounting
managers consider that the use of these methods is
conditioned by the software used?

The research questions defined above limited
the data collection method to two alternatives,
namely surveys or interviews, as enterprises do not
publicly report the information required. It was
necessary to define which was the most suitable.
Although [36] defend that there is no ideal research
method and that all have advantages and
disadvantages, they say that finding the right
method to collect evidence about the defined
research questions is the key issue.

The main advantage of interviews for this
study is that the data required is about information
that is not standardized in Portugal which could lead
to different terminology being used in the various
enterprises. Interviews allow the concepts to be
explained to the interviewee thus making their
answers more reliable [37]. Surveys are suitable for
collecting information about standard concepts that
are accepted and shared by all those involved and
should therefore not be used for this work [36]. The
results of the research could be prejudiced by the
fact that the respondents do not have the opportunity
to clarify any interpretive doubts.

It was decided to use semi-structured
interviews as the research method. Only accounting
managers were interviewed as they were understood
to have the necessary information at their fingertips
and, given the size of the enterprises, a global vision
of their own.

The universe includes 163 consecutive
benchmark industrial SME’s in the current century.
After three contacts, meetings were arranged with
the accounting manager in fifty-eight enterprises
from eleven districts of the initial universe
(fourteen) were analyzed and this is considered a
good geographical coverage of the universe under
study.

Nevertheless, non-responses may cause a bias
in the results, notably if the enterprises that did not
agree to participate have uniform characteristics and
are not dispersed and therefore define a category
with specific characteristics [38]. The latter authors
consider this problem to be more related to the fact
that the enterprises that answered are different from
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those which did not than to the actual response rate.
In this study, no indications were found of a non-
response bias following the analysis of three factors:
1) the geographical coverage of the Portuguese
territory; as there were enterprises from 79% of the
districts in the universe, and the three not covered
had only one enterprise each, geographical
representation is not considered to bias results; 2)
the activity segments of both responding and non-
responding enterprises were very diverse which also
indicates a lack of bias; 3) the dimension of the
enterprises, which according to [38] may be
measured by number of employees. A comparison
of the respondents and non-respondents in terms of
size, measured as the average number of employees,
was performed and revealed no significant
difference in average size between groups (t-student
test=1.165; p-value=0.246).
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4 Results and discussion

4.1 Allocation method of indirect costs

In relation to the industrial indirect costs, a
variable was built that reflects the method used by
its allocation and its non-existence; this was named
industrial indirect costs and presents four categories
of answers shown in Table 1. The results reveal that
24% of the enterprises do not allocate industrial
indirect costs to products, in 48% of the enterprises
use a single allocation base, in 28% of the
enterprises use multiple allocation bases. All the
allocation bases wused are influenced by the
production volume and are therefore considered
theoretically inadequate. The most used are machine
hours and the direct labor hours. None of the
enterprises uses the Activity Based Costing.

Table 1 — Industrial indirect costs

Industrial indirect costs Frequencies Percentages
Indirect costs not allocated 14 24%
A single allocation base influenced by volume 28 48%
Multiple allocation bases influenced by volume 16 28%
Activity Based Costing 0 0%
Total 58 100%

4.2 Influence of management accounting
software

Three procedures are required to analyze if the
management accounting software conditions the
allocation methods of the indirect costs. First, a
variable must be built that presents the types of
software used by the enterprises. Second, another
variable must be defined which represents the
information given by the interviewees on the
conditioning, or not, from the software used on the
management accounting with regard the methods
used to allocate the indirect costs by the products.
Third, these two variables must be connected.

In relation to the first variable, management
accounting software used in the forty-four

enterprises that allocate indirect costs, three
categories were found and are presented in Table 2.
In 41% of the enterprises, product costs are
determined using spreadsheets. In 29.5% of the
enterprises, there are integrated computer systems
for the whole enterprise which do the financial
accounting and management accounting using the
same software. In the remaining enterprises
(29.5%), the product valuation is integrated in the
management production software and the financial
accounting is done in an other software.

Table 2 — Management accounting software

Management accounting software Frequencies Percentages
Spreadsheets 18 41%
Integrated system with production management 13 29.5%
Integrated system for the whole enterprise 13 29.5%

Total 44 100%
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In relation to the second variable, the
conditioning variable with two answer categories
(see Table 3) expresses the managers’ opinions
about the influence, or not, of the management
accounting software on the method of allocating
indirect costs. A significant number (41%) of
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managers claim that the management accounting
software determines the method used to allocate the
indirect costs. It is now interesting to determine
whether or not this conditioning is associated to the
type of management accounting software.

Table 3 — Conditioning

Conditioning Frequencies Percentages
The management accounting software does not 26 5906
determine the indirect cost allocation method
The management accounting software 18 41%
determines the indirect cost allocation method

Total 44 100%

When the answer categories of these two
variables are crossed, (see Table 4) it find some
heterogeneity in the distribution of frequencies
across the wvarious answer categories. In the
enterprises that use integrated software for the
whole enterprise, most managers (69%) consider
that it conditions the product valuation. In the

enterprises that use an integrated system with
production management, 62% of managers also
believe conditioning occurs. In the enterprises that
use spreadsheets, 94% of the managers felt their
management accounting software did not condition
the product valuation.

Table 4 — Conditioning and management accounting software

Management accounting software Total
Integrated system with | Integrated system for the
Spreadsheets | production management whole enterprise
Conditioning | No 17 5 4 26
Yes 1 8 9 18
Total 18 13 13 44
There appears to be a relationship between the The conditioning phenomenon is more

conditioning variable and the use of integrated
systems. Being the aim to analyze the possible
relationship between the behavior of two nominal
variables with more than two response categories,
the applicable membership test is the test of
independence of the chi-square or the Pearson Chi-
square test [39].The application of the Pearson Chi-
Square test to the relationship between the two
variables results in the value of 15.909 for two
degrees of freedom, with a p-value less than 0.001;
the null hypothesis of independence can therefore be
rejected and the alternative hypothesis of the
existence of a relationship between the two
variables is accepted. Nevertheless, some interesting
questions are raised when the two variables are
crossed (Figure 1) and suggest that there are
additional factors, thus justifying a more detailed
analysis of the interviews.
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common in the enterprises with integrated systems.
However, not all, enterprises that used these systems
felt conditioned, namely in five using integrated
systems with production management and in four
enterprises with global integrated systems. The
analysis of their interviews revealed that all these
enterprises had a common factor: they were distinct
from the others because they did not have a standard
integrated systems, but developed a system
internally and in line with the management
demands. Moreover, the relationship between the
conditioning and management accounting software
variables may be indirect and caused by a third
variable i.e. the way the indirect cost allocation
method was designed which influences both
simultaneously. This is analyzed below.
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Figure 1 — Conditioning and management accounting software
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4.3 New conditioning perspective

Although no empirical studies were found on
the relationship between the person responsible for
the design process and the product valuation
methods used by the enterprises, two articles make
partial references to this question [40] [41] but reach
conflicting results. Both studies analyze the
influence of the external consultants in the diffusion
of the Activity Based Costing, even though [41]
concludes there is no statistically significant
relationship between the use of external consultants
and the use of this method in Greek enterprises.
Bjornenak [40] notes that all Norwegian enterprises
analyzed that use or are implementing the Activity
Based Costing acquire the services of external
consultants.

Three procedures were required in our analysis
of the possible influence of the design process on
the methods used in Portuguese industrial SME’s.
Firstly, a variable was built to characterize the way
in which the methods were conceived. Secondly,
this new variable was linked with the information
obtained in the interviews on whether or not there
was conditioning. Lastly, we checked to see if this
new variable also conditioned the management
accounting software variable. If the new variable
influences the management accounting software and
conditioning  variables  simultaneously,  the
relationship between the latter two variables is
indirect due to the influence of a new variable.

A new variable called design process was built
for which the categories of answers presented in
Table 5 were found.

Table 5 — Design process of the indirect cost allocation method

Design process Frequencies Percentages
Internal resources 27 61%
Management Consultant 4 9%

IT Consultant 13 30%

Total 44 100%

The majority of the enterprises (61%) internally. Some enterprises (30%) requested an IT

conceived the method for indirect cost allocation
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consultant that recommended management software
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that would, among other things, allow the products
to be valued. Only 9% requested management
consultants to design the indirect cost allocation
method. All cases in which management and IT
consultants were called in were aggregated in the
same category named external consultant.
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It is now interesting to confirm whether there is
a relationship between the design process and the
conditioning variables. The answer categories of
these two variables are crossed in Table 6.

Table 6 — Conditioning and design process

Design process Total
Internal resources External consultant
Conditioning No 26 0 26
Yes 1 17 18
Total 27 17 44

The managers of the enterprises in which the
method was designed by external consultants all
consider that indirect cost allocation method is
being conditioned (Figure 2). Only 4% of the

managers of enterprises where the indirect cost
allocation method was designed internally consider
the existence of the conditioning phenomenon.

Figure 2 — Conditioning and design process
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The value obtained by the Pearson Chi-Square
test is 40.016, with one degree of freedom, with a p-
value of less than 0.001; this allows us to reject the
null hypothesis and accept the existence of a
relationship between the design process of the
indirect cost allocation method and the conditioning
phenomenon. To measure the intensity of this
relationship, Cramer’s’ coefficient was applied with
the value of 0.954, with a p-value of less than 0.001;
this allows us to reject the null hypothesis of
independence between the variables and consider
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the existence of a strong association between them.
It is then advisable to validate the direction of this
association using the Lambda Asymmetric. The
Lambda value is 0.944 when the conditioning
variable is considered dependent and has a p-value
of less than 0.001. It can therefore be concluded that
knowledge of the design process variable allows a
94.4% reduction in the prediction error about the
conditioning variable category; in other words if it is
known who designed the method, we can easily
predict if the manager considers it is conditioned.
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As each of the variables presents only two answer
categories, Relative Risk can be used to confirm the
results obtained. The value of the Relative Risk of
eighteen means that accounting managers in
enterprises that design the product valuation system
internally are eighteen times more likely not to feel
conditioned.

The evidence collected reveals that the
conditioning phenomenon felt by the accounting
managers is influenced by the fact that the indirect
cost allocation method is designed by external
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consultants. An analysis must now be made to
determine if there is a relationship between the
design process and the management accounting
software used in product valuation.

When the two variables analyzed separately
above - management accounting software used and
the design process — are crossed (see Table 7), it is
found that the enterprises that brought in external
consultants all adopted integrated computerized
solutions.

Table 7 — Management accounting software and design process

Design process Total
Internal resources External consultant
Management Spreadsheets 18 0 18
accounting Integrated system with
) 5 8 13
software production management
Integrated system_for 4 9 13
the whole enterprise
Total 27 17 44
Enterprises that designed indirect cost have integrated systems (Figure 3). This resulted in
allocation  methods internally  mainly  use the same conclusion as those presented in Table 4.
spreadsheets (67%) to support management They are the enterprises in which the indirect cost

accounting. However, a detailed analysis of each
interview is required as nine of these enterprises

allocation method is not conditioned.

Figure 3 — Management accounting software and design process
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The Pearson Chi-Square test result from this
association presents a value of 19.342, for two
degrees of freedom, with a p-value of less than
0.001; the null hypothesis is therefore rejected and
the alternative hypothesis that there is a relationship
between the design process and management
accounting software variables is accepted. The value
of Cramer’s coefficient is 0.663, with a p-value of
less than 0.001 thus leading to the rejection of the
null hypothesis of the variables’ independence; their
association is considered moderate though it is
weaker than the association between the
conditioning and design process variables. Lambda
Asymmetric is used to validate the direction of the
association. The Lambda Value is 0.346, when the
management accounting software variable is
considered to be dependent. Knowledge of the
design process variable allows a 34.6% reduction in
the prediction error for the management accounting
software variable. The results are statistically
significant given that the p-value is 0.001 and
confirms the direction of the relationship, i.e. the
design process variable influences the IT solution
used in the management accounting.

5 Conclusions

As there appears to be a paradox between the
methods of product valuation considered
theoretically more suitable and those effectively
used by enterprises according to empirical studies
already made, research clarifying the explanatory
factors for this is justified. The first goal was to
identify the methods used by Portuguese industrial
SME’s to valuate products. In line with empirical
studies made in other countries, it is possible
conclude that enterprises continue to use methods
that are theoretically unsuitable. About a quarter of
the enterprises analyzed do not allocate indirect
costs to products; allocation in the remaining
enterprises is influenced by production volume. The
use of these allocation bases may not reflect the real
consumption of organizational resources required by
each product. As a result, those items produced in
large scale may be over-valued while products made
in small quantities may be under-valued. If the
resulting product costs are used for any managerial
decision, e.g. to determine the sales’ price or to
perform a profitability analysis, there may be
important strategic implications as managers may
use the resources for products manufactured in
smaller quantities incorrectly.

This paradox between the methods defended
by theory and those used by the companies requires
further study. The reviewed literature suggests that
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management accounting software may condition the
methods used to valuate the products. Results
confirm a statistically significant relationship
between two variables: the conditioning felt by the
accounting managers and the management
accounting software. Managers of the enterprises
using integrated software in the management
accounting feel most conditioned. However, the
individual analysis of the interviews led to the
detection a third variable, namely the way the
indirect cost allocation method was designed, which
simultaneously exerted an influence on the previous
two variables. A statistically significant relationship
was found between two variables: design process of
the indirect cost allocation method and the
phenomenon of conditioning felt by the accounting
managers. The accounting managers of enterprises
where the method was designed by external
consultants all felt the phenomenon of conditioning.
A statistically significant relationship was also
found between the design process variable and the
management accounting software used. The
methods designed by external consultants use only
integrated IT systems. This evidence suggests that
the conditioning of the management accounting
software on the indirect cost allocation method
identified by accounting managers is, in fact, the
result of a third variable, namely the way the
method was designed, and this has a direct influence
on the first two.

The number of enterprises that agreed to
participate in this study, and how the conditioning
variable was measured, and the potential influence
of the data collection method i.e. interviews, on the
results are recognized shortcomings of this study.
However, this study makes two contributions to
knowledge of accounting management. Firstly, the
results do not suggest a causal relation between the
management accounting software and the methods
used for product valuation. Secondly, this study find
a new conditioning factor for product valuation
methods used by industrial enterprises: the way the
indirect cost allocation method was designed, this
fills a gap in our understanding of the relation
between accounting software choices and
determining the value of products. Further empirical
research is required to detect other explanations for
enterprises continued use of product valuation
methods considered theoretically unsuitable. 1 still
suggest replication of this study in large companies,
with the aim of examining the possibility of
generalization of these results.

References

Volume 13, 2016



WSEAS TRANSACTIONS on BUSINESS and ECONOMICS

[1] Machado, Maria J. 2011. Variaveis
contingenciais aos métodos de valoracdo dos
produtos: estudo empirico em PME’s industriais
portuguesas, RBGN - Revista Brasileira de
Gestdo de Negdcios, 13(41): 396-414.

Pineno, C. 2012. Simulation of the weighting of
balanced  scorecard metrics including
sustainability and time-driven ABC based on
the product life cycle Management Accounting
Quarterly, 13(2): 21-29.

Masschelein, S.; Cardinaels, E.; Abbeele, A.
2012. ABC information, fairness perceptions,
and interfirm negotiations. The Accounting
Review, 87(3): 951-973.

Nassar, M.; Husam, A.; Sangster, A.; Mah’d, O.
2013. Factors that catalyse, facilitate and
motivate the decision to implement activity-
based costing in Jordanian industrial companies.
Journal of Applied Accounting Research, 14(1):
18-36.

Charaf, K.; Bescos, P. 2013. The role of
organizational and cultural factors in the
adoption of activity based costing: the case of
Moroccan firms. Accounting and Management
Information Systems, 12(1): 4-21.

Campanale, C.; Cinquini, L.; Tenucci, A. 2014.
Time Driven Activity-based costing to improve
transparency and decision making in healthcare:
a case study. Qualitative Research in
Accounting and Management, 11(2): 165-186.
Schoute, M. 2011. The relationship between
product diversity, usage of advanced
manufacturing technologies and activity-based
costing adoption. British Accounting Review,
43: 120-134.

Nassar, M.; Husam, A.; Sangster, A. 2011. The
diffusion of Activity-based costing: in Jordanian
industrial companies. Qualitative Research in
Accounting and Management, 8(2): 180-200.

[9] Elhamma, A.; Fei, Z. 2013. The relationship
between activity based costing, business
strategy and performance in  Moroccan
enterprises.  Accounting and Management
Information Systems, 12(1): 22-38.

Santos, Marcia; Laureano, Raul; Machado,
Maria J. 2014. Contabilidade de Gestdo no
Terceiro Sector: estudo empirico em IPSS,
Tourism & Management Studies, 10(Special

[2]

3]

[4]

[5]

[6]

[7]

[8]

[10]

Issue): 79-87.
[11] Spathis, C. 2006. Enterprise systems
implementation and accounting  benefits.

Journal of Enterprise Information Management,
19(1): 67-82.

Sayed, H. 2006. ERPs and accountants’
expertise: The construction of relevance.

[12]

E-ISSN: 2224-2899

102

Maria Jodo Cardoso Vieira Machado

Journal of Enterprise Information Management,
19(1): 83-96.

Lea, B. 2007. Management accounting in
ERP integrated MRP and TOC environments.
Industrial Management & Data Systems,
107(8): 1188-1211.

Kholeif, A.; Abdel-Kader, M.; Sherer, M.
2007. ERP customization failure
institutionalized accounting practices, power
relations and market forces. Journal of
Accounting & Organizational Change, 3(3):
250-269.

Rom, A.; Rohde, C. 2007. Management
accounting and integrated information systems:
a literature review. International Journal of
Accounting Information Systems, 8(1): 40-68.

Lindley, J.; Topping, S.; Lindley, L. 2008.
The hidden financial costs of ERP software.
Managerial Finance, 34(2): 78-90.

Friedl, G. et al. 2009. How do German
companies run their cost accounting systems?
Management Accounting Quarterly, 10(2): 38-
52.
[18]

[13]

[14]

[15]

[16]

[17]

Madani, H. 2009. The role of internal
auditors in ERP-based organizations. Journal of
Accounting & Organizational Change, 5(4):
514-526.

Chapman, C.; Kihn, L. 2009. Information
system integration, enabling control and
performance. Accounting, Organizations and
Society, 34(2): 151-169.

Malhotra, R.; Tempori, C. 2010. Critical
decisions for ERP integration: Small business
issues. International Journal of Information
Management, 30(1): 28-37.

Granlund, M. 2011. Extending AIS research
to management accounting and control issues: A
research note. International Journal of
Accounting Information Systems, 12(1): 3-19.

Pike, R.; Tayles, M.; Manson, N. 2011.
Activity-based costing user satisfaction and type
of system: a research note. British Accounting
Review, 43: 65-72.

Grabski, S.; Leech, S.; Schmidt, P. 2011. A
Review of ERP Research: A Future Agenda for
Accounting Information Systems. Journal of
Information Systems, 25(1): 37-78.

Parlakkaya, R.; Cetin, H.; Akmese, H. 2011.
Enterprise Resource Planning Systems’ Impact
on Accounting Processes in Turkey: A Research
on the Largest 500 Industrial Firms. The
Business Review, 17(2): 167-174.

Alzoubi, A. 2011. The effectiveness of the
accounting information system under the
enterprise resources planning (ERP). Research

[19]

[20]

[21]

[22]

[23]

[24]

[25]

Volume 13, 2016



WSEAS TRANSACTIONS on BUSINESS and ECONOMICS

Journal of Finance and Accounting, 2(11): 10-

18.
[26]  Kallunki, J.; Laitinen, E.; Silvola, H. 2011.
Impact of enterprise resource planning systems
on management control systems and firm
performance.  International  Journal  of
Accounting Information Systems, 12(1): 20-39.

Wagner, E.; Moll, J.; Newell, S. 2011.
Accounting logics, reconfiguration of ERP
systems and the emergence of new accounting
practices: A sociomaterial  perspective.
Management Accounting Research, 22(3): 181-
197.

Sanchez-Rodriguez, C.; Spraakman, G.
2012. ERP systems and management
accounting: A multiple case study. Qualitative
Research in Accounting & Management, 9(4):
398 - 414.

Instituto de apoio as pequenas e médias
empresas e ao investimento - IAPMEI. 2002.
Estrutura  empresarial nacional.  Lisboa:
Gabinete de Estudos.

Cooper, R. 1987. Does Your Company
Need a New Costs System? Journal of Costs
Management, Spring: 45-49.

Cooper, R. 1988. The Rise of Activity-
Based Costing — Part One: What Is an Activity-
Based Costs System? Journal of Costs
Management, Summer: 45-54.

Cotton, B.; Jackman, S. 2002. Activity
based costing: not a easy ABC. Chartered
Accountants Journal of New Zealand, 81(4): 35-
37.
[33]

[27]

[28]

[29]

[30]

[31]

[32]

Machado, Maria J. 2012. Activity Based
Costing Knowledge: empirical study on small
and medium size enterprises, Revista
Contemporéanea de Contabilidade, 9(18): 167-
186.

Covaleski, Mark A.; Dirsmith, Mark W.
1996. Managerial accounting research: the
contributions of organizational and sociological
theories. Journal of Management Accounting
Research, 8: 1-35.

Chua, W. F. 1986. Radical developments in
accounting thought. The Accounting Review
61(4): 601-632.

Abernethy, Margaret A.; Chua, Wai Fong;
Luckett, Peter F.; Selto, Frank H. 1999.
Research in managerial accounting: learning
from others’ experiences. Accounting and
Finance, 39(1): 1-27.

Bell, J. 2005. Doing your research project:
a guide for first-time researchers in education
and social science. 4th ed. Buckingham: Open
University Press.

[34]

[35]

[36]

[37]

E-ISSN: 2224-2899

103

Maria Jodo Cardoso Vieira Machado

[38] Stede, W. A. V.; Young, S. M.; Chen, C. X.
2005. Assessing de quality of evidence in
empirical management accounting research: the
case of survey studies.  Accounting,
Organizations and Society, 30(7): 655-684.

Siegel, S.: Castellan, N. 1998.
Nonparametric Statistics. For the behavioural
sciences. 2th ed. McGraw-hill International.

Bjornenak, T. 1997. Diffusion and
accounting: the case of ABC in Norway.
Management Accounting Research, 8: 3-17.

Cohen, S.; Venieris, G.; Kaimenaki, E.
2005. ABC: adopters, supporters, deniers and
unawares. Managerial Auditing Journal, 20(9):
981-1000.

[39]

[40]

[41]

Volume 13, 2016





